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reservation agreements for all 105 units within two months of 

advertising,” said Perry Lorenz of Constructive Ventures. He and 

Larry Warshaw, his development partner, sold each one, from 

$100,000 to $180,000, by the time construction was completed. 

The pair went on to build and sell out the Saltillo Lofts; their 

TwentyOne24 project, which is under construction, is almost sold 

out. Last month, they announced a fourth project, Este, where 

units will sell for $190,000 to $280,000. 

“Even though these units aren’t cheap, they are affordable, relative 

to downtown,” Mr. Robinson said. “East Austin is giving young 

couples the opportunity to buy a place in the urban core. But it’s 

also giving opportunity to developers.”

Mr. Lorenz, who along with other area developers has drawn criticism from some local community 

groups, said he developed only long-unused tracts. “I have never knocked down a single-family home 

— never,” he said. “We will respond to this market, but do it on what have, until now, been 

underutilized sites.” 

The latest projects, from various developers, include Robertson Hill, a mixed-use project where 120 

condo units and 290 rental apartments will overlook the downtown skyline and the condos will be 

priced at $180,000 to $450,000. Then there is the Waterstreet Lofts, with 29 units priced from 

$220,000 to $325,000. Both are still under construction. 

The steadily rising prices in Austin are causing concern. Higher property values mean higher taxes 

(which stand at about 2.5 percent per $100 valuation). That is why keeping gentrification in check has 

become such a contentious issue here.

“It’s possible to have some kind of a balance if we really work for it,” said Susana Almanza, 54, a 

lifelong East Austin resident and director of People Organized in Defense of Earth and Her 

Resources, who fights for issues including low-income housing. 

“I think there are two types of people who come in here: those who want to integrate themselves and 

get to know the culture, and then those who want to colonize,” she said. “I prefer the first.”

Need to know more? 50% off home delivery of The Times.
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